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“How do we convert all the 

different data from third-party 

applications into one integrated 

view that we can manage?”



How a growing company redeems their data

HubSpot is one of the most widely used systems for 
CRM and Marketing Automation available. HubSpot's 
easy scalability, user-friendly interface and broad 
applicability, makes it one of the most preferred 
choices for fast-growing companies.



The choice for HubSpot is makes sense. HubSpot is a 
powerful program, not only because of its 
functionalities, but also because of the usability of the 
recorded data. This makes it an added value for 
marketing and sales departments.



The real value of the data in HubSpot became 
apparent for Contentoo when we linked all the data 
that was locked in third-party applications with a 
data warehouse and translated it into business 
insights.



it was Contentoo's desire to combine HubSpot with 
other systems and their own platform in the AWS 
data warehouse, creating opportunities to advance 
the business intelligently and at a high level.




Ron van Valkengoed
CTO contentoo

Contentoo is a fast-growing company. In our short existence, we have 
already completed thousands of content projects. These projects run 
through our platform.



If we could link our customer contact data with the data from our 
own platform, projects and systems, we would be able to manage 
the business better.



We are building one central point where all data is stored, and from 
which we can consult all insights through dashboarding and 
reporting.



In addition to business management, this helps our product 
development and business development with insights for innovation 
and new propositions.



HubSpot and the third-party applications are data sources for this integration, but 
we can unlock multiple sources in a stable way to standardized data models.



This give you full control over the data, while your data scientists, data engineers, 
and BI professionals can turn it to something great.

Datawarehouse

This is how we managed to get fresh insights 
incredibly quick from the source systems, 
HubSpot and the Contentoo platform. 



Align your insights with your 

strategic goals. The 

connection between BI and 

your strategic goals ensures 

that you achieve what you 

want more effectively.



Review

Together with our 
customer we 

review the 
operation and 
functionalities

Get to work

No you can get 
started with 

redeeming your 
data.

Intake

We assess the exact 
requirements in a 

meeting.

Building

Integration of the HubSpot data in your 
datawarehouse in 4 steps

We build the 
connector to link 
the data with the 
data warehouse



Use the power of lighting-fast insights to 
your advantage in your whole data model

A great dashboard in Power BI about sales, finance, or data from the core 
business of your company.This is a well-known application, but just one of many 
possibilities. What are your dreams in the field of data? Tell us and we will help 
make them a reality!

Dit dashboard is gebaseerd op fictieve gegevens  
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NucleusBI continuously helps us improve our business performance 
by combining valuable data sources into business insights, but also 
by looking beyond the technical aspect.



The partnership we have with NucleusBI also includes strategic 
support, such as determining KPIs, which takes us to the next level of 
data management as part of our maturity.



Their work is structured, professional, and helps us grow Contentoo 
as a company across financial and customer KPIs.



If you are looking for a strong partner for business insights that helps 
you grow your company, I can highly recommend NucleusBI.



Are you ready to take the 

next step in company growth 

by integrating HubSpot with 

you other data in AWS? 
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Let us help you!



#datadrivengrowth


